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Future Work + Secondary Project

Future Work

For this project, the next goal is to integrate the Lead Scoring system with Delta’s

Salesforce CRMs.

This way, we can use developer and interior designer info to measure the quality of a

lead.

Secondary Project

Although not the main focus of this poster, our current goal is to to apply convolutional

neural networks in order to identify industry trends in Delta and their competitor’s

products so Delta can act faster than competitors.

SerpAPI + GPT-OSS

Allows for easy search and summarization of basic information

such as units and building type.

Manual Scraping

Applies Python’s Beautiful Soup library to manually scrape

important information from various sources.

The process was time consuming, and produced irrelevant

sources.

Public Datasets

Uses publicly available government datasets to gather info about

ongoing projects. This meant all information was officially verified.

Data was only available for large cities.

Scrapped Tools

DuckDuckGo API:

The links produced were not relevant enough​.

When information was extracted and summarized, we did not

achieve the level of quality we expected.

Wikipedia API

There was no method to differentiate between pages published

in a year and pages updated in a year.

When results were scrutinized, many errors were discovered, due

to Wikipedia’s free to edit policy.

Google Search API

The links were highly relevant, and information was very easy to

access and summarize.​

Unfortunately scrapped due to excessive cost, time, and

paperwork concerns.

This project automates lead generation by scraping and filtering data from the web:

Leads are scored to prioritize high-quality prospects, helping sales teams focus

on the most valuable ones.

The output is in a CSV format, making it easier and faster for teams to make

data-driven decisions.

Automating this process allows The Delta Faucet Company to act quicker and

gain a competitive edge.

Impact

The Delta Faucet Company is a leader in smart technology and

innovation within the plumbing industry.

The ability to quickly access accurate construction lead information

is crucial for staying ahead of competitors.

Manual lead processing is slow, inefficient, and often results in

missed opportunities.

Sales teams struggle to receive timely information, which delays

follow-up actions.

Over 700,000 leads require manual scoring and filtering, wasting

valuable time and resources.

More than 60% of leads are discarded due to various factors,

diminishing overall sales efficiency.
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Conclusions

Final Product

Resulted in two main methods of scraping

and formatting lead data: Manual Web

Scraping, and GPT-OSS. We also had a third,

contingent method of scraping Public

Datasets to make use of easily available

data.

Created standardized tables, including many

key parameters like: Project Name, Location,

Construction Type, Number of Units, Contact

Info, Summary/Additional Comments, and

most importantly, Lead Score.

Benefits for Delta

Using LLM's will efficiently filter the leads,

distinguishing between good and bad quality

leads while expanding the number of

opportunities found​.

Takes on a big load of the work that is put on

the sales team in terms of manually filtering

and scoring leads.
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